The True Value of an Essential Advisor
What is the value of an advisor?
When asked to give the first words you think of when someone says “Financial Advisor,” you may say retirement,
investments or planning. As a client of a financial advisor, this is what you feel you are getting when you sit down
to meet with an advisor. What may surprise you is how much more an advisor actually has to offer.
If you look at an average adult life, you will find many different times in that life in which someone has a financial
decision to make. Whether starting a new job, retiring, buying a first home, starting a family, or having a life
transition event such as a divorce or death, a financial advisor can help with the decision-making arising from these
life events. This is where the true value of an advisor is shown. The knowledge, skills, and expertise that a
financial advisor has gained over years of training and experiences will allow them to assist in all different kinds of
financial decisions.
Financial advising is more than just selecting investments. Anyone can buy a stock, mutual fund, or ETF today. Just
fire up your smart phone, download an app, transfer some money and you are a few clicks away from your first
purchase. Was that purchase a good decision, bad decision, or just something that you wanted to buy? Now you
own the investment, what happens next? Do you sell, and if so, when do you sell, how does selling an investment
affect the other investments in your portfolio, what happens when there is a management change at the company
or headline news? Only time and management of this investment will tell what the future effects will be. This is
the type of expertise an advisor provides. It is the advice and service behind these investments that the advisor is
hired for. Financial advisors examine the entire scope of your financial situation. They will not only analyze how
your investments are performing, but will also look at the tax implications of selling or buying investments and
how it will affect your financial future. Advisors help you establish accounts that will allow you to prepare for
retirement or for your children to be able to have funding for college. They will give you an investment allocation
that takes into consideration your individual appetite for risk.
A financial advisor is akin to a dietician or a personal trainer. You have heard many times and you know how
beneficial it can be to eat right and exercise. Everyone has a basic understanding of how to live a healthy life. So
why do so many individuals seek out a dietician or a personal trainer? To help motivate and be our cheerleader, to
direct us to the healthy life that fits our personal needs the best, and hold us accountable so we can accomplish
our healthy living goals. A true financial advisor will do the same thing with your financial health. They will
examine your current circumstances and decide which options are best for your goals so that you can make
progress. Think about the last time you had a meeting with your financial advisor. Did they jump right into talking
about performance metrics or the overall value of your portfolio? Most likely, if you have a good financial
advisor, they asked how you are doing as a person, finding out the life events that may be affecting your life, and
ensuring that the life plan that has been or is being established is still the best course for you and your financial
future. All of this interaction is to ensure your financial path still matches your investment allocation. You see, a
financial life just doesn’t encompass your investments but is a holistic view of what your goals and objectives are
and an action plan put in place to help stay you and your advisor stay on track through the years and milestones in
your life.
Financial advisors are also your market physiologist or barometer. Sometimes investors find themselves
questioning the market and hearing information that can seem like the end of days. Your financial advisor has the
experience and knowledge to know what is actually worth being concerned about and when you can relax. They
will help guide you to make unemotional, well-thought decisions for your entire financial future, not just a frantic
moment in time.
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The True Value of an Essential Advisor
Financial advising is more than
just investment planning and a
slew of numbers. It is the
careful consideration of all
aspects of your financial health
to guide you on a path to help
you reach the goals you desire.
A quality financial advisor will
help you manage 0any and all
decisions, guide you through
the ups and downs of the
market and help you plan for
your future. If you are not
receiving this level of service
from your financial advisor,
maybe it is time to reconsider
who you are working with.
If you don’t have this level of service from a fiduciary advisor who puts your best interest before their own, give us
a call at MJT & Associates, LLC. Financial Advisory Group for a second opinion. It can’t hurt and could bring your
closer to navigating you to the financially healthy path necessary to accomplish your vision for the future.
Do you need to hire a financial advisor? Maybe and maybe not. Let's first make it clear that everyone needs a
financial plan and needs to be able to implement that financial plan. Whether or not you need a financial advisor
can be determined by the a combination of the following three questions: (1) Do you have the knowledge
necessary to make the right investment and planning decisions? (2) Do you have the time necessary to do the
research and record keeping for the investments? (3) Do you have the desire to do the research, recordkeeping,
and tax reporting for the investment and planning? The worst outcome is for those who do nothing; not hiring an
advisor or not doing it on their own. People hire a financial advisor because they don’t have the knowledge,
desire, or simply want to do something else with their spare time and weekends instead of managing their
financial plan or investments.
If you don’t want to be your own financial advisor, don’t have the knowledge to do it, or simply would rather
spend your time on something else more enjoyable, give us a call for a fiduciary advisor to help you navigate the
path so that you have a better chance to attain your financial goals and achieve the financial success you desire in
life.
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